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THE SHOWCASE

Restaurant Equipment, Furniture & Supplies
Thursday January 18th, 11AM
1801 W. 1st. St. (SR46), Sanford, Florida

Complete contents received from major upscale Jacksonville chain location and more.
Great selection of equipment, furniture, décor and related support items for all aspects
of the food service industry, pizzeria, deli, sandwich shop, bar, bakery, café, full service
restaurants, etc. Super opportunity to purchase great equipment & furniture for new
start ups or to replace existing equipment. Make plans to attend!
Inspection: Wednesday January 17th. 9am-5pm & 9am day of sale.

Terms: cash, cashier check, MC, Visa, Disc, 13% buyers premium, 3% discount for cash or cashier check.

(407) 322-1464

D.M. Dennett &
Associates, Inc.

For details, map & photos go to:

AUCTIONEERS

auctionzip.com (ID#21770)

“Service thru professionalism is our standard” PO Box 6488 Deltona • AU 293 AB 154 AU 454

Mobile/
Manufactured Homes

ARE YOU LOOKING
FOR A HOME???
www.ﬂoridatoday.com
Click on “REAL ESTATE”

SELL IT

BUY IT

FIND IT
cars, tickets,
antiques, motorcycle,
computers, boats,
sports equipment,
instruments, jewelry,
furniture, jobs, your
next pet, collectibles,
sports tickets, garage
sales, new homes and
so much more

Check out the classified ads everyday.
FT-0000598974

MORTGAGE CORNER

Most real estate agents want to work
with good mortgage brokers

By Ilyce Glink and Samuel J. Tamkin, Tribune Content Agency, Real Estate Matters

Q:

We’ve been working with a
great real estate agent that
was recommended to us by
a trusted friend. The agent gave us
a few options for mortgage brokers
early on, and we interviewed them.
We chose one on her list, but it is a
smaller operation with lower overhead
costs and fees. Should we still be
looking outside of our real estate agent’s
recommendation? And if so, how
should we go about doing that?
In some ways you’ve answered
your own question. You have
a great agent who gave you a
great referral. If you trust the broker
and trust the mortgage broker, you
might be all set.
We usually recommend that you
talk to a mortgage lender, mortgage
broker, local bank and local credit
union when searching for a lender. In
some situations you might find that the
mortgage lender might be cheaper than
the others or vice versa, but the critical
point to remember is that you need a
lender that will get your deal closed.
While you didn’t mention what interest
rate the lender was offering you, you
did mention that the mortgage broker’s
fees were lower and that the costs were
lower. We infer from your statement
that you’ve searched rates and closing
costs and found that this mortgage
broker was either competitive or had
lower rates.
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In the grand scheme of things, you
have a mortgage broker you like,
the mortgage broker’s fees and costs
appear to be lower than others you’ve
compared and you like the person. It
looks to us like you’ve scored a win
with that person.
But, if you’re worried that you’re
missing something, you can shop
around a little more, talk to other
lenders and see what’s out there. You
can also ask the agent to give you
the names of her other clients who
have used that mortgage broker to
see if they liked the company and the
experience. And you can even do a
search on the internet on the mortgage
broker to see if the mortgage broker
has good reviews or if any negative
information pops up.
In the end, you have to decide whether
you trust the real estate agent. We’ve
found that most real estate agents want
to work with good mortgage brokers
and lenders to get their deals done. The
last thing the real estate agent needs
is a bad lender that can kill one of the
agent’s hard won deals.
So given the tone of your question and
the satisfaction you seem to have with
the team you have in place, you might
want to stick with it. Tell us how
things turn out once you close. Thank
you for your question

